
         <<TODAYSDATE>>  
 
 
 
 
<<CONTADDBLK>> 
 
<<CONTSALUT>>  
 
 
It is a pleasure to know you and we want to remind you that we are available for all your real estate 
needs. All of our partners at The Korn Team realize you have a choice to work with whomever you 
want. We have over 12 years experience to ensure you and your referrals have a smooth transaction. 
We continue to ask you, our clients, how we can serve you better. Our business continues to improve 
and grow, but we are never too busy to help you or your freinds, family member and co-workers. The 
Korn Team is definitely the best group of agents to insure fair representation, and look out for your 
best interest. 
 
We have enclosed a resume of The Korn Team. This will help you understand how or team works. 
Hopefully you will see the benefit of having several people on your side, rather than one person trying 
to do everything. Our past clients will be happy to tell you how our team was a benefit in their last 
move. You can read some feedback we received from our past clients and www.kornteam.com. If 
you have any questions about how our team can benefit you, don't hesitate to call us. We appreciate 
the opportunity you have given us. 
 
Also, If you know of anyone thinking of buying or selling, please be sure to tell them about the Korn 
Team. Our Instant Notification Program continues to provide daily updates of new listings for sale. 
Our aggressive marketing plan continues to get maximum exposure to our listings. We look forward 
to your continued support. Thank you! 
 
 
Sincerely,  
 
 
 
<<AGENTNAME>> 

 
 
 
 

Your Personal Real Estate Consultants...for Life!  
www.kornteam.com  
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<<CONTSALUT>>  
 
My children recently got a new puppy. They picked out the one that was a little different from the rest. Of 
course, he is the cutest little thing and you can tell he is happy they picked him! I thought you might enjoy 
this story. 
 

Puppies for sale  

 
 A store owner was tacking a sign above his door that read “Puppies For Sale.” Signs like that have a way of attract-
ing small children, and sure enough, a little boy appeared under the store owners sign. “How much are you going to 
sell the puppies for?” he asked. 
 The store owner replied, “Anywhere from $30 to $50.” 
 The little boy reached in his pocket and pulled out some change. “I have $2.37.” he said. “Can I please look at 
them?”  
 The store owner smiled and whistled and out of the kennel came Lady, who ran down the aisle of his store fol-
lowed by five teeny, tiny balls of fur. One puppy was lagging considerably behind.  Immediately the little boy sin-
gled out the lagging, limping puppy and said, “Whats wrong with that little dog?” 
 The store owner explained that the veterinarian had examined the little puppy and had discovered it didn't have a 
hip socket. It would always have a limp. It would always be lame. The little boy became excited.  “That is the little 
puppy that I want to buy.” 
 The store owner said, “ No, you don't want to buy that little dog. If you really want him, Ill just give him to you.” 
 The little boy was quite upset. He looked straight into the store owners eyes, pointed his finger, and said, “I dont 
want you to give him to me. That  little dog is worth every bit as much as all the other dogs and I'll pay full price. In 
fact, I'll give you $2.37 now, and .50 cents a month until I have him paid for.” 
 The store owner countered, “You really don't want to buy this little dog. He is never going to be able to run and 
jump and play with you like the other puppies.” 
 To this, the little boy reached down and rolled up his pant leg to reveal a badly twisted, crippled left leg supported 
by a big metal brace. He looked up at the store owner and softly replied, “Well, I don't run so well myself, and the 
little puppy will need someone who understands! 
 
source: Chicken Soup For The Soul (Canfield & Hansen)  
 
 
Sincerely,  
 
 
<<AGENTNAME>>  
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Who says you cant have your dessert and eat it too? Contacting the Real Estate Professionals 
of The Korn Team when buying or selling a home allows you a hassle free move. This deli-
cious recipe reminds you that when you call us  you can have your dessert and eat it too! 
 
Fruit Medley Pizza 
 

1- 18oz roll refrigerated sugar cookie dough 
1- 8 oz package cream cheese, softened 
1- 7 oz jar marshmellow cream 
1- pint fresh strawberries, sliced 
1- Granny Smith apple, cored, thinly sliced 
1- Peach, pitted, thinly sliced 
1- kiwi, peeled, thinly sliced 
½- cup blueberries 
½- cup red raspberries 
1- 10oz jar apricot preserves, heated 

  
Heat oven to 350degrees. Roll cookie dough to cover 14 inch round pizza pan; crimp edge. 
Bake 20 minutes, cool. Combine cream cheese and marshmellow cream; spread on cooled 
crust. Top with fresh fruit. Glaze entire fruit and crust with apricot preserves.  
 
This is sure to be a hit at your group gatherings. While you are sharing your new dessert treat, 
please share our name as well.  
 
Sincerely,  
 
 
 
<<AGENTNAME>>  
 



Week 4 
 
 
Phone Call:  
 
hey, this is _____ from The Korn Team. Did I catch you at a bad time? Just 
wanted to make sure you received the chance to win your Mortgage Payments for 
a  Year? How was the registration process? The reason for my call is to find out if 
you have notice anyone else who might be thinking of buying or selling?.... 
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<<CONTSALUT>>  
 

How's the Food??  

In a way, your real estate transaction is like going out to dinner at a restaurant. When 
you go out to eat and receive great service you generally tip the waiter or waitress. Al-
though that server receives a small paycheck from the restaurant, the bulk of his or her 

income is derived through tips.  

 

 

 

 

 

 

 

 

Likewise, we are providing a service and will be compensated through the standard 
fees in a real estate transaction. However, it's your referrals, or "tips", that tell us how 

you feel about our services and your experience that help us succeed.  
 
Sincerely,  
 
 
<<AGENTNAME>>  

 
 
 

Your Real Estate Consultants...for Life! 
ps. The best compliment we can ever recieve, is when you tell others about us. 
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What's a R.A.S.?  

Have you heard of your Reticular Activator System?  

Did you even know you had one? Well your R.A.S. is the part of your brain that height-
ens your awareness of certain things. For example, do you remember the time you 
bought a car? You started seeing cars just like your all over the road. Pregnant 
women notice other pregnant women everywhere.  

So what does that have to do with your next real estate transaction? The purpose of 
explaining this process is to turn on your R.A.S. so that while you are having conver-
sations  with other people who are thinking of buying or selling real estate you will 
think of us and call   with their name and phone number. When you really have some-
thing great you naturally want to share it with people you care about. So don't be shy, 
speak up and let others know who we are.  

They'll thank you for it...and we'll thank you for it!! 

 
 
Sincerely,  
 
 
 
<<AGENTNAME>>  
 



Week 7 
 
Send Something of Value 
Something they will keep 
 
 

Calendar 

Coaster 

Sports Schedule 

Letter Opener 



Week 8 
 
 
Phone Call:  
 
Hey, this is _____ from The Korn Team. Is this a good time? I just wanted to 
make sure you received our letter opener/calendar/etc that we sent you? Do you 
have any real estate questions? As you can tell, I really hope you will allow me to 
be your real estate consultant for life. And also, let me just give you a quick re-
minder that if you happen to know of anyone else thinking of buying or selling, 
could you please share their name with me or my name with them?.... 


